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BUSINESS
VALUATION
SERVICES

Independent, defensible, and insight-
driven business valuation solutions to
support strategic decisions,
compliance requirements,
transactions, and dispute matters.



Core Business Valuation

Service Categories

Ol

Transaction & M&A
Valuations

e Business valuations for buy-side and
sell-side transactions.

e Fairness opinions and transaction
opinions for boards, investors, or trustees.

e Valuations for mergers, spin-offs, joint
ventures, and restructurings.

e Pre-LOI [ pre-term-sheet indicative
valuations and scenario analysis.
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Financial Reporting &
Intangible Asset Valuations

e Purchase Price Allocation (PPA) under
applicable accounting standards (e.g.,
ASC 805 [ IFRS 3), including identification
and valuation of intangibles (customer
relationships, trademarks, technology,
non-competes).

e Impairment testing and fair value
measurements under ASC/IFRS fair value
standards.

¢ Valuation of specific intangible assets or
financial instruments (e.g., earn-out,
contingent consideration).

05

Dispute, Litigation & Forensic
Valuations

¢ Valuations for shareholder and
partnership disputes.

e Family law/divorce valuations of business
interests.

¢ Valuation components in commercial
litigation, damage quantification, or
oppression claims.
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Tax, Regulatory &
Compliance Valuations

e Valuations for gift/estate tax, capital
gains tax, or similar jurisdiction-specific
tax rules.

e Transfer pricing-related valuations of
entities or intangibles (in coordination
with TP specidalists).

e Valuations required by regulators or
oversight bodies in specific industries.
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ESOP [ Employee Equity &
409A-Type Valuations

e Initial feasibility valuation for ESOP or
employee share schemes.

¢ Initial transaction valuation and fairness
opinions for ESOP formation or major
ESOP transactions.

e Recurring/annual valuations to support
plan administration and share pricing.

e Valuation support for modification of
plan terms, redemptions, or secondary
transactions.

06

Shareholder, Partnership &
Family Business Valuations

¢ Valuations for shareholder buy-ins and
buy-outs.

e Valuations for partnership
admissions/retirements, family
settlements, and estate/succession
planning.

e Support in interpreting or designing
buy-sell/shareholder agreement
valuation clauses.



Onshore vs Offshore Delivery Model

CATEGORY TYPICAL MODELS WHAT THIS MEANS FOR YOU

Transaction & M&A valuations Offshore [ Hybrid Onsite é%relfi?;i;ne?:;ggri?;mégoord’ or
ESOP [/ employee equity valuations Offshore [ Hybrid Onsite for trlg?;eeeég(o)g;d sessions in
Shareholder [ family / partnership Offshore [ Hybrid Onsite for ggggt:?;iggglergediqtions/

Tax / regulatory [ compliance Offshore [ Hybrid Onsite if direct regulator/tax authority

interaction

Financial reporting & intangibles Mostly remote; high collaboration with
(PPA Offshore auditors

Dispute / litigation valuations Offshore/Onsite Expert testimony normally onsite

Independent valuations.
Defensible reports.

Strategic clarity.

Engagement Models

MODEL1 MODEL 2 MODEL 2

Dedicated Analsyt Fixed Fee Engagement/ Hourly Model

support (FTE / HT Model) Project-Based Valuation

« Full-Time (FTE) or Half-Time * Project-based valuation « Billed at agreed hourly rates
(HT) valuation analyst assignments ¢ NO minimum commitment
support * Fixed fee per engagement (pay only for actual hours

¢ Ongoing valuation e Defined scope & deliverables utilized).
requirements e Suitable for limited-scope

¢ Predictable monthly pricing advisory, technical reviews, or

incremental valuation
support.



Value Proposition

Independent & Defensible Opinions
Valuations built on recognized
methodologies & documented
assumptions that withstand audit and
regulatory scrutiny.

o Scalable Analytical Capacity

Access to experienced valuation
professionals without building an in-
house team.

o Transaction-Ready Documentation

Clear, structured reports aligned to
audit, investor, and compliance
standards.

Scope Overview

Technical Rigor with Commercial Insight
Financial depth combined with industry
context to ensure valuations reflect

economic reality, not just formula

outputs.

Faster Turnaround, Optimized Cost

Blended delivery model ensuring
efficiency without compromising quality.

o Understanding the business & purpose o Analysis of financial performance & position

¢ Clarify engagement purpose, standard
of value, and premise of value.

e Review company history, business
model, competitive position, and key
value drivers.

o Industry, market, and risk assessment

¢ Industry outlook, key trends, and
competitive landscape.

e Assessment of company-specific risks
(size, customer concentration, key
person, etc.).

o Conclusion of value and reporting

e Historical financial analysis and
normalizations (owner compensation,
non-recurring items, related-party
adjustments).

* Quality-of-earnings review at a high level (for
comprehensive engagements).

o Application of valuation approaches

Income approach (discounted cash flow,
capitalization of earnings).

 Market approach (guideline public
companies, precedent transactions).

e Asset-based approach where appropriate.

Reconciliation of methods and final concluded value (point estimate or
range).
e Comprehensive, estimate, or calculation-level report, depending on
engagement type.
¢ Management walkthrough of results, implications, and sensitivity to key
assumptions.

CONTACTUS

SCAN TO GET
IN TOUCH!

+1(754)-258-4994

hello@infinity-globus.com

calendly.com/infinityglobus
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